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TEXT: The requester has asked for the opinion of this committee concerning whether it would be unethical
for his office to participate in or to encourage his clients to participate in a program in which a Florida
corporation has offered to advance money to personal injury claimants secured by the claimant's potential
recovery in the personal injury claim. The committee has reviewed information received from both the
requester and from the Florida corporation, which we shall call, for purposes of this Opinion, "XYZ, Inc."

The requester received an unsolicited mailing from XYZ, Inc. The mailing included an introductory
letter which read, in toto, as follows:

SUBJECT: HOW TO EARN HIGHER FEES via HIGHER SETTLEMENTS

As Executive Vice President and Counsel for [ XYZ, Inc.], I have the opportunity of
speaking with Personal Injury Attorneys around the country. The one significant fact that seems
to stand out is the frequency in which their clients badger them to accept a "quickie" settlement
instead of allowing sufficient time for proper negotiations. The main reason for this being that,
unable to work due to accident or personal injury, they are getting further into debt and finding
it harder to meet day-to-day living expenses.

THIS IS WHERE [XYZ, Inc.] CAN BE OF SUBSTANTIAL BENEFIT TO BOTH YOU
AND YOUR CLIENT. [XYZ, Inc.] IS IN BUSINESS TO ADVANCE FUNDS AGAINST A
PORTION OF THE CLIENT'S FUTURE SETTLEMENT.

With the wolf removed from their door, the client is more willing and able to allow you to
try the case as you see best.

No credit checks are required, our service is fast and confidential. Since this is not a loan,
in the event there is no settlement, or insufficient settlement, the client owes us nothing. To
receive a copy of the application for your client, please complete the following and fax it to me
at (000-000-0000.) Please tell your secretary you are expecting this material. (bold print in
original)

Underneath the body of this letter is a tear-off application form requesting the name, address, phone
number and fax number of the person to whom client application forms should be sent.

As part of the application process, the client is required to fill out and/or execute two forms. The first of
these is called a "CLIENT'S AUTHORIZATION FOR RELEASE OF INFORMATION TO (XYZ, Inc.)."
This document is a client authorization which directs the attorney (1) to release to XYZ, Inc. all relevant
information including medical records, demands, offers, counter-offers, medical bills, liens and letters of
protection in the attorney's file related to the client's claim and (2) to cooperate with XYZ, Inc. to determine



if the client might qualify for "interim advance financial assistance against any future settlement" the client
may receive.

The second of these forms is the application itself, which is entitled, "REQUEST FOR
INFORMATION." In this document, the claimant is asked to provide background information concerning the
bodily injury involved, the treating physicians, collateral source payments, present compensation being
received, the date and a description of the accident or injury, the amount of funds being requested, an
estimate of the value of the claim and the name, address, telephone number and fax number of the claimant's
attorney.

The cover letter forwarded with the application explains that, "should there be no settlement, or
insufficient settlement, the client applicant will owe us nothing. XYZ, Inc. assumes 100 percent of the risk in
advancing such funds, however, no funds can be advanced in which an offer of settlement has already been
made."

The cover letter also alludes to XYZ, Inc.'s fees, which are based upon the amount of capital advanced,
the type and severity of injury involved, and the length of time to trial and/or settlement. These fees, also
called a "service charge", typically run from 8 to 10 percent a month. Parenthetically, XYZ, Inc. explains that
its "service charge" is not usurious because the advance is not, strictly speaking, a loan in that there is no
obligation to repay the advance if the net from the settlement or judgment is insufficient or nonexistent.

XYZ, Inc. reviews the client's application upon receipt. If the application is accepted, XYZ, Inc. proffers
an agreement to the client to advance a small portion of the claim's estimated value, usually in the range of
10 percent.

The terms of the written agreement require the client to agree to repay the principal balance of the
advance and the monthly service charge to XYZ, Inc. from the proceeds of any settlement or judgment after
first deducting the attorney's fees and the "outstanding medical expenses." The client's obligation to repay
XYZ, Inc. is expressly limited to the net of the claim after "first paying any and all expenses connected
therewith." The client also agrees to pay XYZ, Inc. without "demand" any reasonable attorney's fees and all
costs and other expenses incurred in collecting or compromising any indebtedness arising out of the
agreement. The agreement further states that it is governed by and construed under Florida law that XYZ,
Inc. shall have a general lien against any settlement proceeds recovered against the alleged tortfeasor and that
the client, pursuant to the agreement, authorizes and directs his attorney to make any payments due under the
contract to XYZ, Inc. The agreement concludes by assigning to XYZ, Inc. the client's rights against the
purported tortfeasor in the event that the client abandons the claim.

The client is also required to sign a letter of protection which authorizes and directs his or her attorney to
withhold an appropriate sum from the net of the settlement or judgment and to forward payment from that
amount to XYZ, Inc. Moreover, the letter of protection grants XYZ, Inc. a lien against "any and all proceeds
of any settlement, judgment or verdict" which may be paid to the client or to his or her attorney to the extent
"of the amounts due or owing to (XYZ, Inc.) pursuant to my agreement with them."

The attorney is asked to perform the following functions in regard to the transaction described above
(hereinafter the "XYZ, Inc. Transaction"). After introducing the client to XYZ, Inc., and after the client has
authorized him or her to do so, the attorney forwards materials related to the client's claim to XYZ, Inc. The
committee infers that the attorney provides the monetary estimate of the client's claim as requested in the
application. Thereafter, there may be further discussions between the attorney and XYZ, Inc. as a result of
the client's written direction to the attorney to cooperate "to enable (XYZ, Inc.) to determine if I might
qualify for interim advance financial assistance against any future settlement I might receive." After the
application has been accepted, the attorney subscribes to the client's signature on a letter of protection
running in favor of XYZ, Inc. In this letter of protection, the attorney agrees to "observe all terms of the
above, and agrees to withhold sufficient sums from any settlement, judgment or verdict to pay XYZ, Inc. in
accordance with (client's) agreement with them." Finally, after settlement or judgment has been received and
netted out, the attorney is asked to withhold the amount owed to XYZ, Inc. and forward this amount to XYZ,
Inc.



Nndﬂmofwkwyﬂdiﬂimida@dhnsﬂ&m&rbjsﬂ&u&%dbﬁ: This rule states that, "A lawyer shall explain a
matt&r to th%exte E}fasor%%bl}/egic?% r{%&(gg%v col%1 to 'murallé mf edhc}ecol Eﬁ%ﬁlrd 0 tﬁ

r%BBesen St 10n &0se o the Word
af arr erhtn ahedur e ou{
1S rule 1mp €s an imperative, 1ve ? gatlon concerning commumcatlon Rules which use the word

"shalleletimapttyeds soaldset ﬁﬁtpmpqmtmf'pmfessglondiagﬂmp&nmh itAsvabtedi comfithetltergdofebsansthe
N¥ZérdrandHhodes tpoin et dttshedy treatked Ehd dtavd odd thvwpéring DAX&AZ (linccimadtes Stlvzazd amdnduit
Fbodbe"pasKnte df 40 imatombredy thprapintl s i Yidlelnditheaprmes tidawifersohatdhizletiofioeynptoon des
théosmiateonts iakete ksmaltks explcifithacisemtipletainm Rhéecbdmittifetino tdscthtaisthe wlaket kegubstssibas
attoun ystéeprdattei s, hecossarpefarthed iwfitlrsatfori etrkatwiedXd 10y inte lige nttdenesiocngns kitet tF et
proteotionoantheralhietrios irquedtia fiew her. 4 fpdxatdoantal bdes ac88p feail Prer so advisdla <l safpeaatyon,
tonattormegy fpresstopdbs ¢ty ¢had imb k] feacsuafittet portfchoXie | diter tdeprateatimmgen)) biyetlieatlibat,
thhiettamel'sefeths grartictgdfm dibnitouiianbes, aghilestithe prodeedshafgeSebil chdenparm adgoetitlylhasis,
attdtocy Iyt pagsiele toegatiho kb raéfjumtesudes dobegab 6§¥ 11 the. disduasithe efiBuds deqestytoufloreraate
thesel 401 00YGE Rnbe dftibthe attorney's fee and other expenses have been subtracted therefrom. The attorney
TECCRES QR PO 16 ARORAoh A b A ABYER T ALY el P G A RED S5 e F8 ot RS d Fpsagtion:
menfibaddsibonte, that mtretdoe toysX¥iéd liscRiditel. 8@)eél'hwﬂie stifesntieatst Afl thveyattshad) ot stasindehat
Tiwathcihb assiMtzacoted loenttherodoectiba crich trisndiog ovithngeanl ateld IvigHbonyexdeptsy theeetséms you
seedptioliRwlech larequoires] ehantim teiprbstorting Oplienn aAdthpeghhtlé extrmscomteptnstyat gestrsbashal
flidmtigrebontreradeelyaimtid dusiicg .thA < et RUXEYTZ4 (g s pr sl ofg lan wpidi Sshad [topte tead it amiditre dhient's
btiay tor X¥Michnet vanthtetfloulbatbjeafrastsogneypte privtessiqroteliticp] wethlfeld atgoanapprener tataliom,
angithialging chedregalyimenthter XcYfZinkeceshayr fheilinaceedteoprthsidipaftyitanoiet fesei staticeho dttexlesr, the
Cordepittetedo gs oles beney gutighthetdtthm eyt dunesowoerkt i ol atetiRally Providingx@napleiaifassisttoe jovhesor
tertiedtce ths &2y bhienftan3a¥ionnd hkretbeeptipartorfisjakiogltheatlteniis dirantdiadtatiorsofakckest. 8e)
ghith¢HRulgemeh rihfe fseadolndtmtycthe case his or her way, this portion of Rule 2.1 would be violated. As
Haz%fd and Hqﬂes cBom‘[ Uty " 1%% efér e?g%g og‘nR er% 1 1s n}%ndl %,C?IIII 18 The tla l?gl%ﬁ%e
'sha in HULES s 1onal jiid g{n % 3[? P ?1551%)na

Ees ons?h ity am(licP AR evcgies the I%o avod SII(I)I r0 er 1n §c % ers whethet those
otheﬁks' arthreshidliddimtttic gy ahlmfmwen\}nhmdlﬁﬂ’ ﬂiazXMb,nthd"das;sabﬁﬁﬁ s"ﬁbukbcondldcmtdrmap}ﬂi&ule
fAdnis i Ralmiplicatcihishon ¢itatttothet; Uisdassesrashatbnoak ¥ ibdoriitisaatitatingttohispoedetatientof a
dlessecdest shetehenstatnsahtt A ftar reousr] tetiady tes eplatwy el sokog weds 1t hatt anelyntp lizdl punthatized in
oodsrderatioysmitdhasepresentadinig and faxtept, dhatated; bmretheastts ¢ht chremtlsisituzat oot Ol antetoatitis
tetoromalGpetoonw HitthshghlthbeXbfdy ght uipramshetdoscrmginres flacpdientiad XEZy tine. dbamszationtiscthe
expnessiic ziuthmtzeﬁﬂ’m:Xﬁ’@nég 'thresisastidn (XeYVictnchpedbstlenahtialiennation . . . in (the attorney 's) file

relat %ﬁ &c tto % % reﬁ cf:gentatlo for cove la(l)va ze1ma " trl%at o men 1n ehr% OIQ r11tcsgl ¢ oe ]ﬁls
r%%ne FeauiFomets o in a %(i% (#Pe a fe i gé
I

rma 101’1 1c gtll’l tlg%e I'CpI'CSQ 101’1 un eSSS[?lCtIC Iile}lt COl’lSG CI' COHSUI%&%IOII

sectlon /%)i the Rul ]ti)tr"l g{ofess%l%o??atl ch ?l,’tll% ltf(gﬁel?gs con§u[1tat10 n'as '« 4‘1‘1 {nrlrllglc%tel%rlla(%f 1r§li‘?rmat10n
reasongbly, %F%%lﬁ{l ¢ clientio o %)Frem § ni cancel?y ¢ matter, in ques 1,[0 lthough
the comitee does h o¥)1ne Srgues 1ons ST 18w, it Would Kecin that éa OF R onSuitation” neéessary to
permit e Cent to appreciate the significance of the matter in question should include a discussion of,
among oth¢it )hhngkaw&ﬂmthmﬂdxmcﬂﬂgchrﬂmdsythb&aM%ﬁMﬂmmt b¢ tbvarfetynatfontecquested might
constitute H/er f the atto lient e, or render discoverable otherwise undiscoverable
informati zﬁierefgre ‘[COOQ\S/%?%S f:tf)atlng % Ei‘%Og(a) under these circumstances, an attorney would
necékbar{fphmmerno thaRale dighréveals chay drsadioty witlo sladtylaana ttetoeyl lotve ptas silbleene ga tive knokpin of
Rudaded oA sutbk £ dischesitrputs it, "Loyalty is an essential element to the lawyer's relationship to a client."

Nomentinrthed docuenche whicl poliporttion detteresting blickiseximestophegiesttr distdeoshantbienttion
adrosls dibaroninerydd der rhedc eddrpes o hécapnacteyiakiboerdsitientt lomtead af folfowiing moaptertaden
tbe nttgotiayleilE hos XA i) tatcortletteo tfutthevehatitrethtite Sedtn thpawagfapimoei/thd fidoouthentdoowthele tleat is
olwet wabjuegtanbcabliotoatlo furgthartodop ¢haticas ¢casnahl s ¢X At [t hetoralesantions af thestietedrbighY Z,
tual ifyofoe vhiel ald yantectanistitisten tittyr the attprasy srfaeypiihd € daslementee sdmyt undaoRthly 1'sef@jico allow
disndgesirenothih mp fornedit oo b therattotnOnead X6 Aokmeed to be a mathematician to realize that, in a
relatively short period of time, the client owes to XYZ, Inc. an amount equal to or greater than the principal



initially advanced. The sales pitch found in this solicitation letter is that the advance made by XYZ, Inc. to
the client removes financial pressure from the client, and therefore allows the attorney the freedom to try the
case as the attorney desires. Reviewed in this fashion, the transaction proposed may result in a violation of
Rule 1.7(b), which is excerpted above.

A lawyer who participates in the XYZ, Inc. Transaction in the manner described above, may help to
create a situation in which the lawyer's own interest in collecting a larger contingent fee materially erodes the
undivided loyalty which the lawyer owes to his or her client. Although the XYZ, Inc. advance may satisfy the
client's pressing need for cash, the 8 to 10 percent monthly service charge soon becomes a millstone around
the client's neck. If a Connecticut lawyer were to encourage his or her client to enter into an XYZ, Inc.
Transaction or, simply present the XYZ, Inc. materials to his or her client for the purpose of allowing the
attorney the opportunity to control the decision-making process, the lawyer's representation of his or her
client would be materially limited by the lawyer's own interest. The exceptions found in subsection (1) and
(2) of Rule 1.7(b) would not rescue the attorney from a Rule 1.7(b) violation unless (1) the attorney
"reasonably believes" that the representation will not be adversely affected and (2) the client were to consent
after consultation. In the Terminology section of the Rules of Professional Conduct, the phrase "reasonably
believes" is defined to mean that the lawyer actually believes the matter in question and that the circum-
stances are such that the belief would be reasonable in the eyes of a prudent and competent attorney. If the
attorney can vault that hurdle, the attorney must secure the client's consent after consultation. As mentioned
above, the Terminology section defines "consultation" to denote communication of information reasonably
sufficient to permit the client to appreciate the significance of the matter in question."

Further, though the committee does not issue legal opinions, it notes that any attorney who considers
participating in or encouraging his or her client to participate in an XYZ, Inc. Transaction should review all
potentially applicable rules, statutes and cases to determine whether the transaction is illegal or violative of
public policy. For example, in light of the XYZ, Inc. Transaction's requirement that the claimant must assign
his or her rights to XYZ, Inc. if the claimant chooses not to pursue the alleged tortfeasor, a practitioner
should review Dodd v. Middlesex Assurance Company, 242 Conn. 375, 382 (1997). This case describes in
detail Connecticut's proscription against the assignment of personal injury actions. By way of illustration, but
not of limitation, the committee directs any practitioner considering participation in an XYZ, Inc. Transaction
to the case of Rice v. Farrell, 129 Conn. 362; 28 A.2d 7 (1942). This case holds that, "the common law
doctrines of champerty and maintenance as applied to civil actions have never been adopted in the state," but
that the touchstone used in evaluating a similar transaction is whether it is "against public policy." In Rice, a
third party offered to finance a lawsuit to be instituted by a plaintiff to recover certain real property, with the
following understanding: If the suit were unsuccessful, the plaintiff would not need to reimburse the third
party; but if the suit were successful, the third party would be able to buy the property from the plaintift for
fair market value minus the expenses of the litigation. In this case, the Supreme Court stated that, "while a
stranger to litigation may properly assist a poor person to assert his rights, such assistance is not permissible
when the stranger is to share in the proceeds of the action . . . the agreement before us is against public policy
and therefore, as between the parties to it, unenforceable." See also Robertson v. Town of Stonington, 1999
WL 99214 (Conn. Super February 17, 1999.)

Similarly, before a practitioner recommends that his or her client enter into the XYZ, Inc. Transaction,
the practitioner should conduct his or her own analysis of, among other issues, (1) whether the XYZ, Inc.
Transaction complies with state and federal laws relating to truth-in-lending, (2) whether the XYZ, Inc.
Transaction complies with state and federal laws relating to usury, (3) which choice of law rules would apply
to the XYZ, Inc. Transaction, and (4) all aspects of the XYZ, Inc. Transaction under applicable contract law.
Before an attorney advises a client whether or not to participate in a program such as the one proposed by
XYZ, Inc., very careful consideration should be given to the problems discussed above.

In considering whether to participate and/or encourage his or her client to participate in the XYZ, Inc.
Transaction, an attorney should also bear in mind that an attorney-client relationship gives rise to a fiduciary
relationship. A fiduciary relationship is characterized by a unique degree of trust and confidence between the
parties, one of whom has superior knowledge, skill or expertise and is under a duty to represent the interests
of the other. Dunham v. Dunham, 204 Conn. 303, 319-322 (1987).






